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9 5 0 8  S A I N T  R O S A L I E
SHARED LIVING FACILITY FOR SALE
DALLAS, TEXAS 



O F F E R I N G  O V E R V I E W

M&D Commercial is pleased to offer this opportunity to acquire 9508 Saint Rosalie, Dallas, Texas 75217.  This is a great investment 
opportunity to purchase a 6,700 SqFt shared living facility which features 7 bedrooms, 6 baths and sits on 0.627 acres. Previously used 
as an assisted living home, the property has great potential to renovate as an income producing co-living space/boarding house. Two 
Bedrooms with large closets and two baths are upstairs in a separate area that can be used as living quarters for the owner/manager.

$260 ,000
Ask i ng  P r i c e

6 ,699  SF
Bu i l d i n g  S i z e

0 .627  AC
L and  A r ea

•	 7 Bedrooms

•	 6 Baths

•	 3 Living Areas

•	 2nd floor separate living quarters

•	 Full Kitchen

•	 W/D Utility Room

•	 Corner lot with fenced yard

•	 Large screened in porch

•	 2 car garage

•	 Circle drive

•	 Central HVAC

•	 Alarm System

9508 Saint Rosalie | Dallas, TX 75217 
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M A R K E T  O V E R V I E W
TEXAS  |  BY  THE  NUMBERS

MONTHS
CONSECUTIVE JOB GAINS

111
TEXAS WORKFORCE COMMISSION 

3.4% UNEMPLOYMENT
L O W  L O W  L O W
TEXAS UNEMPLOYMENT RATE MATCHES
LOWEST EVER RECORDED 
TEXAS WORKFORCE COMMISSION 

NEW JOBS
TEXAS EMPLOYERS ADDED IN 2018

391,800
TEXAS WORKFORCE COMMISSION 

POPULATION
GROWTH

#1
STATESMAN.COM
I N  T H E  N A T I O N 

DALL AS-FORT  WORTH  |  BY  THE  NUMBERS

METRO AREA
GROWTH#1
USNEWS.COM
I N  T H E  N A T I O N 

1,500
CORPORATE
HEADQUARTERS

4TH IN THE NATION IN FORTUNE 500 CORPORATE HEADQUARTERS
DESTINATIONDFW.COM

TOP HOUSING
MARKET 2019

I N  T H E  N A T I O N 
PRICEWATERHOUSE COOPERS & URBAN LAND INSTITUTE

$67,382
MEDIAN HH INCOME
$7,046 GREATER THAN THE US 
MEDIAN HOUSEHOLD INCOME
DEPTOFNUMBERS.COM
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Each Office Independently Owned and Operated kwcommercial.com

KW COMMERCIAL
2701 Sunset Ridge
Rockwall, TX 75032

We obtained the information above from sources we believe to be reliable. However, we have not verified its accuracy and make no guarantee, warranty or representation about
it. It is submitted subject to the possibility of errors, omissions, change of price, rental or other conditions, prior sale, lease or financing, or withdrawal without notice. We include
projections, opinions, assumptions or estimates for example only, and they may not represent current or future performance of the property. You and your tax and legal advisors
should conduct your own investigation of the property and transaction.

DANNY PEREZ
Broker Associate
0: 972.772.6025
C: 972.922.3691
danny@mdregroup.com
TX #0656355

9508 Saint Rosalie, Dallas, TX 75217
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D E M O G R A P H I C  P R O F I L E

1 
M

IL
E

3 
M

IL
E

5 
M

IL
E

Population
2,230

Population
27,448

Population
108,586

Households
601

Households
7,211

Households
30,063

$
Avg HH Income

$42,342

$
Avg HH Income

$44,551

$
Avg HH Income

$43,061

Average Age
28.2

Average Age
28.4

Average Age
27.4
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All materials and information received or derived from KW Commercial its directors, officers, agents, advisors, affiliates and/or any third party sources are 
provided without representation or warranty as to completeness , veracity, or accuracy, condition of the property, compliance or lack of compliance with 
applicable governmental requirements, developability or suitability, financial performance of the property, projected financial performance of the property for 
any party’s intended use or any and all other matters. Neither KW Commercial its directors, officers, agents, advisors, or affiliates makes any representation 
or warranty, express or implied, as to accuracy or completeness of the materials or information provided, derived, or received. Materials and information 
from any source, whether written or verbal, that may be furnished for review are not a substitute for a party’s active conduct of its own due diligence to 
determine these and other matters of significance to such party. KW Commercial will not investigate or verify any such matters or conduct due diligence for 
a party unless otherwise agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contemplating or under contract or in escrow for a transaction is urged to verify all information and to conduct their own inspections and 
investigations including through appropriate third party independent professionals selected by such party. All financial data should be verified by the party 
including by obtaining and reading applicable documents and reports and consulting appropriate independent professionals. KW Commercial makes no 
warranties and/or representations regarding the veracity, completeness, or relevance of any financial data or assumptions. KW Commercial does not serve 
as a financial advisor to any party regarding any proposed transaction.

All data and assumptions regarding financial performance, including that used for financial modeling purposes, may differ from actual data or performance. 
Any estimates of market rents and/or projected rents that may be provided to a party do not necessarily mean that rents can be established at or increased 
to that level. Parties must evaluate any applicable contractual and governmental limitations as well as market conditions,vacancy factors and other issues 
in order to determine rents from or for the property. Legal questions should be discussed by the party with an attorney. Tax questions should be discussed 
by the party with a certified public accountant or tax attorney. Title questions should be discussed by the party with a title officer or attorney. Questions 
regarding the condition of the property and whether the property complies with applicable governmental requirements should be discussed by the party 
with appropriate engineers, architects, contractors, other consultants and governmental agencies. All properties and services are marketed by Rockwall
 in compliance with all applicable fair housing and equal opportunity laws.

Danny Perez
Broker Associate
danny@mdregroup.com
972.772.6025

CONTACT:

M&D Commercial Group
Keller Williams Residential & Commercial
2701 Sunset Ridge Drive, Suite 109
Rockwall, Texas 75032
www.mdregroup.com
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
 A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
 A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
 Put the interests of the client above all others, including the broker’s own interests; 
 Inform the client of any material information  about the property or transaction received by the broker;
 Answer the client’s questions and present any offer to or counter-offer from the client; and
 Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:   

 Must treat all parties to the transaction impartially  and fairly;
 May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
 Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
 Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Information available at www.trec.texas.gov 

     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

Keller Williams Realty Rockwall 0535327 klrw552@kw.com 972-772-7000

Bob Baker 0120622 bbaker@kwplano.com 972-599-7000

Bob Baker 0120622 bbaker@kwplano.com 972-599-7000

Danny Perez 0656355 Danny@mdregroup.com (972) 772-6025




